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ANNEXURE  

INTERVIEW SCHEDULE 

SOCIO ECONOMIC CONDITION AND EDUCATIONAL ATTAINMENT 

(1) Name of the SHG member: 

(2) Age of the SHG member: 

(3) Name of the village: 

(4) Name of the NGO:    : 

(5) Caste:  i) General,      ii) SC,      iii) ST,       iv) OBC 

(6) Religion:  i) Hindu,       ii) Muslim,    iii) Christian,   iv) Others 

(7) Marital status: i) Single,   ii) Married,   iii) Widow 

(8) No of children:  

(9) Nature of the family: 

(10) Number of the family members: 

(11) Education of the respondents:  

i)Illiterate   ii)under matric   iii)matric   iv)under graduate   v)graduate 

(12) Amenities (yes/ no) 

i) Do you access to medical facilities? 

ii) Do you have sanitation facilities within the house? 

iii) Do you have water supply facilities within the village? 

iv) Do you have water connection within the house? 

v) Do you send your children to school? 
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(13) Reaction to social evils (protesting/not protesting) 

i) Husband beating wife 

ii) Drunkards/gamblers 

iii) Child labour 

iv) Female infanticide 

v) Demanding dowry 

(14) Monthly income: 

(15) House (own/rented/others): 

(16) Type of house (Kaccha/pucca): 

(17) Electricity available: 

(18) Starting month and year of the SHG: 

(19) Bank’s name: 

(20) Occupation: Farmer /Shop /owner /weaving /goatery /poultry /piggery 

/others (specify) 

(21) Do you find any changes in the economic side in your family after 

joining into SHGs? 

(22) Whether your suggestions are taken consider in your family decisions? 

(23) What is your response of your in-laws with your present occupation? (In 

–laws are alive/good/so so/bad) 

(24) Do you find any changes in the economic side in your family after 

joining to SHGs? 

(25) Whether your suggestions are taken consider in your family decisions? 

(Yes/No) 

(26) What is your response of your in- laws with your present occupation? 

(Good/so so/ bad) 

(27) How do you find the dual role you are playing – managing as a house 

wife as well as an active member of the SHG? (Good/manageable/not 

liking) 

(28) Do you feel happy when your income gets added to family income to 

cater the needs of the family? (Yes/no) 
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(29) Profile of house –hold consumer durables: 

Item Yes  No 

Consumer durables   

Household durables   

              

(30) Reasons for forming SHGs: 

Reasons for forming SHGs Yes/No 

Improve social status  

Improve economic status  

Promote saving habits  

Obtain financial support  

Initiate group activities  

 

(31) Details about savings 

Methods of saving          Yes/No 

Post-office 

Banks 

SHGs 

 

 

(32) Have you taken personal/SHG loan? (Please tick) yes/no;  If yes, amount 

taken (in Rs) 

(33) Do you repay the loan regularly? Yes/no 

(34) For what purpose you got loan (Tick the relevant item) 

a) Cultivation 

b) Agriculture 

c) To start the business 

d) To run the business 

e) Festival 

f) Children education 

g) House construction 

h) To improve sanitary condition 

(35) Marketing opportunities/ market place of the products: (Yes/no) 
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Sources of social support and motivational factor  

(36) Who influence you to join the group? 

(i) Self  ii) group leader,  iii) neighbors,  iv) NGO,  

 v) Friends,  vi) other member 

(37) Who has given support from your family member to join into SHGs? 

(Husband/ Son/ Daughter/ Self) 

(38) At present stage does your family member give support to you?  

(Yes/no) 

(39) How many officials have you met? (Specify the relevant number)  

 

 

 

 

(40) Level of Communication in the meeting 

 

 

 

 

 

 

 

 

 

 

 

None  

Up to 2  

2 to 4  

Above 4  

Level of communication Yes/No 

Hesitates to Talk   

Talks only if asked   

Sometimes Talks   

Freely talks  
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(41) Perception of the beneficiary 

Perceptions S.A A N.O D.A S.D.A 

Membership in SHG increases in value of assets      

Membership in the SHG increases in the income      

Membership in the SHG increases in the savings      

Membership in SHG provides employment 

opportunities 

     

Membership in SHG increases power of decision 

making 

     

Membership in SHG create knowledge of banking 

operations 

     

Membership in SHG improving leadership skill      

Legend: S.A – Strongly agree; A – Agree; N.O- No objection; D.A- Disagree; 

S.D.A- Strongly disagree 

Extent of awareness of members regarding policies and programmes, schemes, 

funds and training opportunities 

(42) Do you have any idea about Government support available for your 

development? 

(43) Does any Government official visit to see the groups? 

(44) Whether any Govt/non-Govt organization organizes any training for 

the groups? 

(45) Have you attend any training programme? Yes/no 

(46) If yes, how do you feel about the training programme? (Tick the 

relevant items)             

i) Not useful,  ii) Somewhat useful,  iii) Very useful 

(47) The content of the training programme related to  

(Tick the relevant item) 

i. conduct of meeting 

ii. maintenance of records 

iii. banking operations 
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iv. income generation activity 

v. marketing 

vi. others 

(48) Did you attend the meeting conducted by SHG? 

a)  All the meetings 

b) Whenever convenient 

 

(49) Has any NGO helped to form the groups by providing financial   

assistance? 

(50) Do have any idea regarding the funds provided by some organization 

for strengthening the SHGs? 

Personal and Group problem and future plans for SHGs development 

(51) Problem faced by the S.H.G: Yes/No 

(52) Problem faced by the Responder: Yes/No 

(53) Need of the S.H.G: Money/training/both 

(54) Future plan of the responder: same/new/both 

 

  

                       

 


